Press release interim consolidated financial statements TIE KINETIX N.V.
Financial information in this interim report is unaudited


TIE KINETIX: Q3 performance  

[bookmark: _GoBack]Breukelen, the Netherlands, August 16th, 2017

Third Quarter results (period April 1 – June 30, 2017).
· Order intake of € 3.755k (Q2 2017: € 3.319k)
· SaaS and hosting revenues amounts to € 2.501k (Q2 2017: € 2.525k)
· Total revenue (excl. EU projects) amounts to € 4.597k (Q2 2017: € 4.921k)
· EBITDA amounts to € 286k (Q2 2017: € 557k)
· EBIT amounts to € -87k (Q2 2017: € 203k)
· EBITDA/EBIT impacted by EU projects loss of - €20k  

Highlights:

Table 1: Q3 Operational performance
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Table 2: Q3 - EU projects and total performance
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TIE Kinetix, the leading provider of cloud-managed Integration, Analytics, Demand Generation and E-Commerce services today released its interim management statement for Q3 of its fiscal 2017, covering the period April 1, 2017 – June 30, 2017. 


Order Intake
For the month of June, 2017, TIE Kinetix announced a monthly Order Intake of € 2.0 million. This Order Intake comprised both existing accounts and new accounts and was particularly strong for Integration and Analytics&Optimization. 
Q3 Order Intake amounted to nearly € 3.8 million (Q3, 2016: € 3.3 million) and includes FLOW based Order Intake of € 3.4 million (Q3, 2016: € 2.7 million). The company focusses on the build-up of FLOW based solutions. Compared to Q3, 2016 the Order Intake of FLOW based solutions has increased with 25%. 
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This document may contain expectations about the financial state of affairs and results of the activities of TIE Kinetix as well as certain related plans and objectives. Such expectations for the future are naturally associated with risks and uncertainties because they relate to future events, and as such depend on certain circumstances that may not arise in future. Various factors may cause real results and developments to deviate considerably from explicitly or implicitly made statements about future expectations. Such factors may for instance be changes in expenditure by companies in important markets, in statutory changes and changes in financial markets, in the EU grant regime, in the salary levels of employees, in future borrowing costs, in future take-overs or divestitures and the pace of technological developments. TIE Kinetix therefore cannot guarantee that the expectations will be realized. TIE Kinetix also refuses to accept any obligation to update statements made in this document.

For further information, please contact:
TIE Kinetix N.V.
Jan Sundelin CEO or Michiel Wolfswinkel CFO
Phone: +31 (0) 88 3698060
e-mail: michiel.wolfswinkel@tiekinetix.com

About TIE Kinetix
TIE Kinetix transforms the digital supply chain by providing Total Integrated E-commerce solutions. These solutions maximize revenue opportunities by minimizing the energy required to market, sell and deliver online. Customers and partners of TIE Kinetix constantly benefit from innovative, field tested, state-of-the-art technologies, which are backed by over 25 years of experience and prestigious awards. TIE Kinetix makes technology to perform, such that customers and partners can focus on their core business.

TIE Kinetix is a public company (NYSE Euronext: TIE Kinetix), and has offices in the United States, the Netherlands, France, Germany, and Switzerland.
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In EURO x 1.000

Year-to date 2017 2016 2017 2016 2017 2016 Diff

Licenses and hardware 172 376 0 0 172 376 -204

Maintenance and Support 711 736 0 0 711 736 -25

Consultancy and implementation 1.209 1.372 0 0 1.209 1.372 -163

Software as a Service 2.501 2.536 0 0 2.501 2.536 -36

Other Income and intercompany 4 48 52 72 56 119 -63

Total income 4.597 5.067 52 72 4.649 5.139 -490

Total cost of sales -2.021 -2.115 -69 -204 -2.090 -2.319 229

Gross margin 2.576 2.952 -17 -132 2.559 2.820 -261

Gross Margin % 56% 58% -34% -184% 55% 55%

Wages and salaries -1.363 -1.428 15 0 -1.348 -1.428 80

Other operating expenses -908 -700 -17 -51 -925 -751 -174

Total Operating expenses -2.271 -2.128 -2 -51 -2.273 -2.179 -94

EBITDA (excl one-time expenses 306 824 -20 -183 286 641 -355

               

EBITDA 306 824 -20 -183 286 641 -355

EBITDA % 7% 16% -38% -255% 6% 12%

Depreciation and amortization -372 -320 0 0 -373 -321 -52

EBIT -67 504 -20 -183 -87 320 -407

EBIT % -1% 10% -39% -256% -2% 6%

Operations EU projects Consolidated
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Business Line FY 2017 FY 2016

Integration* 2.213.748 2.227.989

Analytics & Optimization* 653.081 361.116

Demand Generation* 564.990 145.903

Demand Generation Portals** 24.296 54.873

E-Commerce** 299.433 501.694

Total 3.755.5483.291.575

The following illustrates the build-up of FLOW:

Strategic/FLOW based* 3.431.8192.735.008 25%

None strategic/None FLOW based** 323.729 556.567 -42%

Total 3.755.5483.291.575 14%

Q3 total Order Intake


image1.emf
In EURO x 1.000

Year-to date 2017 2016 2017 2016 2017 2016 2017 2016 2017 2016 2017 2016

Licenses and hardware 171 374 0 0 0 0 1 2 0 0 172 376

Maintenance and Support 710 736 5 0 -2 0 0 0 0 0 711 736

Consultancy and implementation 569 695 66 251 380 218 212 198 -19 10 1.209 1.372

Software as a Service 1.291 1.083 286 267 399 344 503 844 22 -2 2.501 2.536

Other Income and intercompany 2 3 16 65 54 149 48 191 -116 -361 4 48

Total income 2.742 2.891 373 584 831 711 764 1.234 -113 -353 4.597 5.067

Total cost of sales -966 -983 -141 -238 -649 -694 -507 -657 243 458 -2.021 -2.115

Gross margin 1.776 1.908 231 346 182 17 257 577 131 105 2.576 2.952

Gross Margin % 65% 66% 62% 59% 22% 2% 34% 47% -116% -30% 56% 58%

Wages and salaries -1.363 -1.428

Other operating expenses -908 -700

Total Operating expenses -2.271 -2.128

EBITDA (excl one-time expenses) 306 824

   

EBITDA 306 824

EBITDA % 7% 16%

Depreciation and amortization -372 -320

EBIT -67 504

EBIT % -1% 10%
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